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CENSUS DATA TO AID THE APPRAISER 


HERE are a goodmany people whobelieve that taking the census merely con- 
7 sists of counting noses every ten years in order to determine the population 

and the number of Representatives each district will have in the House. If 
this were all, the data would be of very little interest and of no use to the appraisers 
or other business men. 


Fortunately, this is not all. The Bureau of the Census gathers, classifies and 
publishes enormous quantities of information. The published report on the 1940 
census consisted of 136 volumes averaging from 400 to 500 pages apiece, and 253 
pamphlets covering individual cities and areas. Its publications are so voluminous 
that only a relatively small portion are of value in the appraisal field. The pur- 
pose of this bulletin, therefore, is to itemize some of the information, describe 
it dnd discuss how it can be used by the appraiser. 


The regular population reports published by the census are so well known and 
of such limited general use in appraisal problems that they will not be itemized in 
this bulletin. Perhaps those figures that will be the most widely used are those tab- 
ulated from the 1950 Census of Housing. Very few of these figures are yet avail- 
able but they will be released in increasing amounts during the coming months. 


Series HC-1 shows the number of dwelling units in each incorporated place that 
had a 1940 population of 5,000 or more. Figures for 1940 and 1950 are available. 
It will be possible to compare the increase in dwelling units with the increase in the 
number of families during the 1940-1950 period. This will be a very good indi- 
cator of the balance between the supply and demand of housing and will help the 
appraiser in estimating future rent levels. 


The preliminary figures on the number of housing units are now available, but the 
figures on the number of families in each incorporated place which in the year 1940 
had 5, 000 or more population have not yet been released. Just so soon as they are we 
will publish population and housing studies of selected areas. It will not be feasible 
for us to publish data on all of the areas covered, but appraisers who are interested 
in small areas not covered by our reports will be able to obtain the basic data from 
the Census Bureau. We will tell you how to get these figures when they become 
available. 


Series HC-3 will cover the characteristics of the dwelling units in the 57 metro- 
politan areas which in 1940 had a population of 250,000 or more. These figures will 

















show the distribution of dwelling units by occupancy and tenure. They will show the 
condition and plumbing facilities, number of rooms, persons per room and, of great 
interest to the appraiser, the monthly rent of rental units and the value of single- 
family owner-occupied dwelling units. These figures are currently being released 
and we will soon publish studies on comparisons between the 1940 and 1950 value of 
owner-occupied homes. 


Series HC-4 reports virtually the same information as mentioned above. The 
coverage, however, is by States and the information, while interesting, is hardly 
detailed enough to be of value in the problems that confront the appraiser. 


HC-5 deals with the housing characteristics of the entire country and is, there- 
fore, not much use in studying a local problem. 


Within the next month or so the Bureau of the Census will begin releasing “block 
statistics ” on housing characteristics of cities of 50,000 or more. These reports 
will contain virtually the same information that was issued in the 1940 reports. Sta- 
tistics by census tracts will also be published in separate bulletins for about 75 large 
cities. The following is expected to be shown for each census tract: 

Population, native born, foreign born, nonwhite and percentage of each. 


Number of households and persons per household. 


Age, sex and race of the population. 


Years of school completed, employment status, class of worker, major oc- 
‘cupation group and country of birth. 


5. Income of families and unrelated individuals. 


6. Owner-occupied units, tenant-occupied units, vacant units and occupied 
units by race of occupants. 


7. Value of one-dwelling-unit structures for owner occupancy and contract month- 
ly rent of rental units. 


8. Type of structure, condition and plumbing facilities, year built, size of 
household, persons per room, television, refrigeration equipment and heating fuel. 


Residential financing information will be available on 25 of the largest metropoli- 
tan areas. These figures will show the type of mortgagee, outstanding debt, in- 
terest rate, terms of the mortgage, annual mortgage payments, characteristics of 


the owner, purchase price, items included in the mortgage payments and the pur- 
pose for financing or refinancing. 


These studies on population, housing and financing will be valuable to the ap- 
praiser in neighborhood analysis. The rent level, percentage of owner-occupied 
units, percentage of units occupied by foreign born or colored, are excellent in- 
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dicators of the quality of the neighborhood. Various transitions going on within a 
neighborhood show up vividly when 1940 figures are compared with those of 1950. 
Shifts in population that have shown up during this ten-year period are also very 
helpful in determining the direction and extent of population growth within the city 
and its surrounding area. 


Those interested in commercial properties will find a tremendous backlog of 
information contained in the 1948 Census of Business. The releases of this census 
are divided roughly into three classes - wholesale trade, retail trade and service 
trades. The wholesale trades reported on include more than 50 different lines. The 
retail trades reported on include nearly 100 different types of outlets, and the service 
trades contain information on over 80 different types of service establishments. 


The information is available for the standard metropolitan areas, for counties 
and for cities with a population of 2, 500 or more (5, 000 or more in the case of 
wholesale trade bulletins). The data in the reports include: 


1. Number of each type of establishment. For example, in the wholesale 
trades the number of petroleum bulk stations, general grocers, fish and sea food, 
dry goods and nearly 50 other wholesale trades are covered. The number of retail 
outlets includes grocery stores, women’s ready-to-wear stores, drug stores and 
almost 100 other types. The number of each different type is shown for the area 
covered. Service trades are listed in similar detail. 


2. Annual sales (for 1948) for each type of wholesale, retail or service estab- 
lishment. 


3. The annual pay roll (1948) for each different type of wholesale, retail or 
service establishment. 





4. Number of active proprietors in each type of establishment (November 1948). 


5. Number of paid employees and weekly pay roll (November 15, 1948) in each 
type of establishment. 


These figures, while three years old, can be brought up to date by the use of the 
many indexes published by the Department of Commerce or the Federal Reserve. 
For example, suppose the 1948 annual sales for department stores in a certain city 
were $50, 000, 000 and the index of department store sales in that city has risen 12% 
since then. Simply add 12% to the 1948 total and the present local level of depart-— 
ment store sales is found to be $56, 000, 000 per year. The same correction can be 
made for employment and wage data. 


From these figures the appraiser can get an excellent picture of the average 
performance of the various types of stores in his city or county. By using population 
data along with them he can find the average number of persons or families per store 
for the many different types of stores. He can find the average sales per store. For 
example, he can determine the average yearly business for dry cleaning establish- 
ments or barber shops or grocery stores or stationery shops, or any of the others 
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located in his area. This information can be compared with the national average 
or State average and he can get a pretty good idea as to whether one particular line 
is overcrowded. 


By use of the census of service trades the appraiser can determine the total 
rents of hotels and the total rents of tourist courts within his area. By dividing 
this figure by the number of known hotel rooms or tourist cabins he can get the av- 
erage rent per room in this type of establishment. 


The motion picture business can be studied similarly by dividing the total sales 
by the total number of seats in the theaters in the area. The receipts of bowling 


alleys are also shown and these figures can be broken down to a “sales per alley” 
basis. 


The Census of Manufactures taken in 1947 is of passing interest to most apprais- 
ers. There is really not much contained in these reports that is of general value. 


For specialized problems, however, the following information is among that which 
is available: : 


1. Number of manufacturing establishments of each type (over 100 different 


types). 


2. Number of employees. 


3. Number of different plants with one to 19 employees, 20 to 99 employees and 
100 employees and over. 


4. Salaries and wages by type of establishment. 

5. Comparison between number of workers in 1939 and 1947. 
6. Value added by manufacture. 

7. Expenditures for new plant and equipment. 


As is the case with the 1948 figures given in the Census of Business, these 1947 


figures must be adjusted for changes in the price level, employment level and wage 
level. 











